
To all concerned;

Add my name to the list of NJ residents who like the Do Not Call 
List exactly as it is.  I can understand the reasons businesses 
have for wanting to be able to contact individuals who have done 
business with them in the past 18 months. However, there's got to 
be better, more effective, and less intrusive ways for businesses 
to reach their past customers.  One way that comes to mind right 
away is for businesses to provide good value for the cost of their 
products or services, phenomenal customer service, and friendly 
and helpful staff who show respect for me and my time.  Businesses 
that do that don't need to resort to calling me durning dinner to 
offer me their next "special" offer -- they've earned my business, 
and I'll reward them by continuing to do business with them as 
well as recommending them to my friends and family.  

Sincerely,
Dina DiRenzo
Collingswood, NJ


